EMPATHIZE IDEATE

Faire preuve Rechercher
d’empathie des idées

DEFINE PROTOTYPE

Définir Protyper
le des solutions
e besoin TEST

Tester
les solutions




el

Jalail) Cua e da g Juadl e (g gaill g Calalaill Ja) e o 48Rl Coen g (S
Lireddtiie (o 488K g adaali L JS andil] Jalail) andtid cCalaladl) s jo 8 il 6l

LE Sl sl i Sa

c«\.uAY\.@_d\L\La yL;J\@M\cAMJc&AuDM\oM@A&Mcw‘y_\j\&fé
A\L.as.a g MAL&BJ}.AA

Deline



flee e e delin Las cmpmaall olai¥) ) Sl QA6 5 Coalgl AN (s 3 i o
aSa]

(uAgJ\ LS\) aj;)d\ AJ\AJ\) (M‘ LS‘) AJ\AJ\ AJ\AJ\u.uoj;ﬂ\ YALNVON| u\_u RRE N
Gala lgl o ariiudl A5 3 uSall Sl caaail) (Bl & gmitall ol dilaall
MJMUMJEM\c‘L‘:J\d.\Smc‘\A\.ﬂ\a&L;\Ld;e.\md)auA auAJJ.c
wem

a5 (55 (o iy 3 15008 (3 plal) Ly ISR iy ya5 e Ll ALl o3 2«
)JLSJMY‘UA ‘\JLRJJDJJJA.AL\ *‘L€‘<‘ MMM}M\.&L\ \‘L€\<“9L3M‘




O
<

<hiagog uaai 8 alos (o dloglenll J5 53 .2 612190l alsmell chsai ]
pbli gl plaAiwl  6aslg olal plaaiwl lojgas nll

alaiioll uiglll 64



QSN o palic dast -] 3 ghaall

AR

et s Al A H jualiall .J.J.J;SJA;‘;&JJQ)SSM

abladl) 48y Sl Persona draddll Ga sadll da s o Cabladll Al je 8 daiis sall @il (gaaly syand ey zaddiall o
el LuluY) claliay) sdalad) o

ppenalll (3l i85 45, Hlay Ledd i g SHELIIS) Cyy 8T o8 (AIS) o

d.school: L All 3 jaal) dlaa JLaS) & cllhy aldll (3 (gaa) o

[ o [iala] ) glin [rassasd] -

S e psaall Claw sma (Y clgipud Ale Y GVl sl ) 2Uiad 7 53 om ab e & ol i i 2 6l s (Ul sl
Leinte (& il by ) oS (ug s Sl Hlad ey 5 Ad2SA)



A aelua a9 5 ghadll

Aslall slay) Jal e e delua sale) Je p 308 (Y1 Gasal ¢ joaliall aa3 aay
HMW).) (¢ <l li€ay (o) ¢ elld liSay CaSyy ALul) aladinl WiSay ¢3¢

Adlide Ul ) e A5 st ol (e «f Wiy Gy JIgm (0 ST A2l (55 puall (10
HMW:“how might we? sl ielual Ul Jlis aiig U ged

¢ S jle agndl e Gl ki Lo eliadl) LiSay CaS



¢ Sl ngadl OBlae (B (andl) agiany (o Clialia o yidally olay) LSy o
¢ Sl gl S & G yidiall o) eVl ) gl 0l ) i€y oS
fCovid-19 Jie LVl & 53 (il (pa il g yudlly Co 6l aa (el alaa) Ja asecad LiSay o

¢ siall zjla psall e Whaelua g «f WiSay CasSy (e 2 jall ad 68 Ao 17508 ) o<l

How might we boost
their confidence?

How might we determine
the car they actually want?

Car buyer needs to be shown 7-
the perfect car because they ‘ . ‘ d-\iﬁ“‘
lack the confidence to make @A

a large purchase.

How might we best present
financing options?



Problem Statement Template

Who? Who has the problem...

What is the problem...

When / where does the problem occur...

Why? Why is it important to address for the customer...

Make:lterate



Use the 5 Whys

The 5 Whys Method e
Root Cause <

Intcraction Deskgn Foundation
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