[ P TR AL O S O3 ae ABMatl 8 43} 1 yuludo § ol yooloma ]

Opple gl BUE o IV o Ll e gally Ol el sls dmglin) Bl AU e BV B3] s
Lelal ) Yoo g ladgiy ailrlmg Oprll B pme oo B3l Borgdl i ety prod ) kil ol 1 o
G Db e ) B3s0 M a2 Ol Badll Gl JULy Ny ST Ol sl

L35k (3 gend i) ey cOsil) ol ly Sl o 13 iltadlly gl Ao (3 Dlshas 2 Jf )
Bl2) 053 "Asm Oy SN sl 1T SV Gl ) S5kl 1] LS 5585 lglad odng (g gl sl csn
it gl (3 nl S asgall 0ol e )

iyl 1 oSy L bl 3B s JLis b 8 5000 Oal) e B 3)1) e (o3 3y g

05y aolanl s Blin Osl) "l JB" Sy SV U e Alea s Slashas

093301 ae A33Madl By15) 31 93 sacolall 8y oLl

Wl b bl e Gl 05l s (Dl dly Dl j5eb o Ul Oletly AL ) jpatdl O]

o5 oy ol Ol OF 02 (S e a¥ly cledla) 6ty 3l ety Aoeadl) Matens alag ) Y

oS pp B ke (Soned 50 JgY ) s 22 sl 2B Lo 136 aSe e el a3l ol gl

B 5)15] el 13] ¢ b e a5 Lo (T sV g o LIl millly g pr Sl 5 IS e 84N
sVslg Lol cOgpll aSiull andl 1 gLl as

10903l A5l Aaall Yol <7
QY Gl Ol " 18T e 0l il aad) (Kotler et Armastrong) gogjeays AsS e
U psi ) Alolall o Ul JE ag (RSUL 6 o gall Bilie oy el Y A Sl mLL o

e e Jsad! s Loy 3l S0 ISl e hamny ) 2ISD) OU Cp 0523

«(La valeur des clients) Oy} :» iodly (La valeur aux clients) 053 1| i) psgin G seadl st
Eb U ey g Ll (6 ) Sl p Ol Lede famn B AdLal 2l Je S5 Ol ) Aedlls

10e 2026 /2025 JLesd1 85l ols 25l Ao gl pgle o




0903l ae ANl 8 3] s ulido § ol yoloma

L) o Blo B o Bl acle iad Lo e 3 o Opl) o el LT 05l wlidyy ol S5 gy
Bl s e sl Lo fad (ol Bl Bldns LT e Ol 4dig Lo i (o
10993 A4Sl daill polic <€
) ailSly (sl oo 09 ke gt ) UL Al Ll (3 alzally Ogl) a0l Ad) ol
(olzdl)

O 0 3 ) Aol

2l

Philip Kotler, Kevin Keller et Dolphin Manceau, Marketing Management,
France Pearson, 14 édition, 2012, P. 149.
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Source : Jacques Dioux et Nathalie Tramonte, Le Marketing, Gruxelles : Deboeck, 2012, p. 572.
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