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* Personal selling is a personal (face-to-face, telephone, or

Internet chat) presentation for the purpose of making sales

and building relationships.

o fagicliag 5 dima Alala agd oSle o Sl Adae” i addd) al)

Gt pall Jrandl ads Cargs 3,88 gl dand ol dalid  addll sl sae

Lo g@Y) 5l L) 45 a3 Potential Customer




¢uﬂ\w\)ﬁmw@\eﬂ\dmw.










SR gl Al all

inside selling @ outside selling
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